‘Real estatetobeone
of the fastest growing
sectorsinIndia’
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new projects last quarter
Fow hasbeenthaprogressin
{this quarter?

Ve have not announced any-
hing yet. But, a lot of discus-
fons are underviay. The second
half should also see the kind of
fraction we gotinthe firsthalfin

farkets are in a poor state,
which creates a lot of pull for
fther developers wanting todo
joint ventures (JVs) with us. We
fare targeting four top cities —
Mumbai, NCR, Bangalore and
Pune. Cumulatively, the four
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bl s 4 bigopportunity  and what we itended has ot
0 expand. Ea mar- changedatall.

ets has micro markets. The  We think we are in a good|
pportunity is to enter these ~ and attractive niche. The ideal
markets as quickly as possible. is to focus on scale and effi-

clencies. In RERA, the benefit|
DLFhas tweaked itsstrategy, is it will improve consumer
Kayingitwillsellonlyafter  confidence. That will in turn|
kompletingthe projects. lead 10 better end-user den-
Whatis your take? and. The other thing RERA|
[That’s not our plan. Pre- does s that, it wil also hasten|
re a big advantage [or us. Vo the comolldrion which 3
thas very|
nent from cash flows that we _stictpenaltesandiwill asten
lgenerate from sales to cus-  consolidation. But, twillbe an|
omers. If you end up funding  opportunity for what we have|
fthe entire development from been doing, to doit with better
your balance sheet, then mar- ~scale and efficiency.
fns willbebetterbutyourabil
Lastmonth,

ompany will have s own Kedaboutbakruptcy cases |
Ktrategy, but we have no plan  bringingalotofland parcels

0 shift our model. toauctionand eventually
bringing down land prices?
How has the Real Estate Obviously, everybody has the-

Regulatory Agency (RERA) i own views. But what is less|

RERA will have a bearing on ~tors drive real estate. When a
fthe JVs n real estate asit pro- country does well, urbanisa-
ibits pre-launches without — tion happens. There is no rea-

roject approvals. son that demand|
[For most develop- side will not dol
frs, the model ear- well. Ambit came|
lierwastobuyland @ out with a report
nd immediately that real _estate
ell theirprojectto  PIROJSHA GODREJ  prices will come|
ome investors Chairman, GPL down 50 per cen
nd then they sferdermoneris

wentfor approvalstolauncha  tion. We thought it would not

roject in the market. With happen. And it didn't happen,
[RERA they cannotdothat. So  Our view is that we are extr-|
) pt

ot o(capiml isexorbitant for

m(he o stage, there willbe  We believe India will be the
reonlyafew  largest growing country
laygrs would be able o take - workd i the e 10 years. We

in second aage it ol feaito. atesmmevibeoncotthe

i in that. We|
ot much capital available to ~are positioned as a company

buy the land. Thiswill helpus. ~ within the sector to benefit

from that growth. People bec-

businessalsoseen sometwea-  tor goes through a down cycle,

isti it goes|

ST? isacycli-
/e were actually following cawusmess,uunhesuucmml
05t of things before RERA, ~directioniti
t we have tweaked a few
hings now. For instance, — |
IRERA mandates certain kind Moreon business-standard.com
of payment plan for customers.
fou can't collect more than a






